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Product implements the triple

hydroxyapatite, and xylitol with custom trays

BY AMBER AUGER, ROH, MPH

The loss of enamel is acommon problem in everyday
dental practice, and studies indicate that one in
eight adults experience hypersensitivity, Numerous
factors can lead toloss of enamel, such as grinding,
clenching, abfraction, abrasion, and erosion.

As clinicians, we understand that despite the
current state of patients oral health, most are con-
cerned about the color of their teeth. The role of
the clinician is to properly educate patients on
protecting the enamel on adaily basis, and to boost
enamel protection during whitening treatments.
Aneffective office whitening protocol should include
aremineralization agent with a high fluoride content
that can neutralize the pH and has cariostatic prop-
erties. [ recommend Remin Pro (VOCO).

Remin Pro is a water-based cream that con-
tains calcium and phosphate (hydroxyapatite),
fluoride, and xylitol.* This combination of ingre-
dients has been shown to effectively repair enamel
while aiding in caries prevention.* Unlike other
remineralizing agents, Remin Pro does not con-
tain milk proteins, and it is equipped with a high
concentration (1,450 ppm) of fluoride, which
allows the paste to offer therapeutic effects. It is
effective at reducing reot surface sensitivity ina
short time, and it provides relief to patients with
mild to severe cases of recession or abfraction.
The cream is silky smooth, spreads easily, and is
offered in pleasant flavors, The inclusion of high-
Iy-coneentrated fluoride makes it ideal for caries
prevention in high-risk patients

Remin Pro can be applied with a brush, finger,
or in custom trays for a 30-minute duration. If
the sensitivity is moderate to severe, the patient
should wear the tray overnight. When applying
Remin Pro with a brush or finger, apply the cream
directly onto the site-specific locations that are
experiencing sensitivity. Following the applica-
tion, the patient should not drink or eat for a
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minimum of 30 minutes.

During ofthodontic treatment, advise patients
to apply a pga-sized amount of Remin Pro with
a toothbrush or swab onto the enamel surface.
Instruct the|patient to distribute excess cream
in his or her fnouth with the tongue. The remin-
eralizing crepm should remain in the mouth as
long as possjble (clinical results have shown at
least three minutes) for optimum results. After
the patient hjis completed the treatment, instruct
him or her fo expectorate the excess without
rinsing, eating, or drinking for at least 30 minutes
for the most|beneficial treatment.”

Implementing Remin Pro
nto a patient's homecare
regimen aids in decreasing

the patient's risk of decay
and sensitivity, and it
smooths the enamel surface
after whitening to ensure
dental tubules aze protected.

Establishing an effective whitening protocol
encourages patients to implement therapeutic prod-
ucts that will protect their enamel, Whether for daily
protection tojaid in the balance of pH, decay, root
sensitivity, or|for use during whitening treatment,
products such as Remin Pro should be recommend-
ed as adjunctive therapy. It is important to choose
products thatj are not thick in consistency because
this can trigger a gag reflex. Remin Pro offers the
correct consistency to promote compliance of over-
night and daily use, while providing great tasting
flavors such as strawberry, melon, or mint.*

protection of fluoride,

Using trays to

combat sensitivity

When using Remin Pro in cus-
tom trays, take an alginate impres-
sion and fabricate custom Essix
trays, then demonstrate how the
patient will effectively use the prod-
uct at home. Instruct the patient
to place a small amount of paste
into the trays, preferably a pea-size
amount on each sextant of the up-
per tray. Advise the patient to use a
cotton swab to evenly disperse the
paste to enswre full tooth coverage.
Depending on the size and number
of teeth, additional paste rmay need
to be added.

Gently dry the top teeth if exces-
sive saliva is present and ingert the
tray onto the maxillary arch, being
careful not to drop or tilt the tray.
Instruct the patient to follow the
same procedure for the man-
dibular arch. When patients use
whitening trays with professional
gels, instruct them to use them
overnight for the night prior, day of
treatment {if not wearing overnight},
and the following evening. When
implementing a remineralizing
cream for patients with a high risk
of caries, suggest they implement it
one or two nights a wesk overnight
or three to four times a week for
30-minute durations.

Implementing Remin Pro into a patient’s
homecare regimen aids in decreasing the patient’s
risk of decay and sensitivity, and it smooths the
enamel surface after whitening to ensure dental
tubules are protected.’ Selecting products with
proven clinical studies that require few steps to
implement is essential to patient compliance.
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have many jobs, but one critical responsibility
is to make sure patients understand what the
doctor is recommending, By repeating this
important information, I offer an opportunity
for clarity, and Lalso encourage patient compli-
ance. Its almost as if the patient gets a second
opinion or second pair of eyes and earsin their
very own dental office. If both the hygienist
and doctor agree on an issue, the patient knows
it’s important.

Don’t talk too much—This is nol an op-
portunity for you to unload personal informa-
tion unrelated to your job onto patients. When
this happens, it allows patients to see you as
something other than a dental professional,
It's harder for patients to comply with dental
recommendations from a hygienist who just
returned from another weekend bender. You
need to keep the relationship professional in
order to support any claims you have about
their dental health.

When you do engage in friendly conversa-
tion, it's important to keep it light, positive,
and in the patient’s control. Let them deter-
mine how much talking is comfortable for
them. Otherwise they could perceive you as
annoying, which is counterproductive for re-
peat business, It's great to be friendly and com-
fortable, but please be respectful of vour pa-
tient’s time and interests. We wanl them to
enjoy their time with us and look forward to
the next appointment.

Building relationships both professionally
and personally use very similar tactics, if not
the same. The more people we make feel good
and teach to trust us, the more successful
relationships we have. Follow my suggestions
and see the results for yourself. The easiest
way to apply them is to use common sense
or put yourself in the patient’s position, How
would you like to be treated, what would make
you comfortable, and what would make you
want to stick around? Use those answers as
your guide to increase patient retention. The
second opinions will decrease as patient com-
pliance increases, resulting in happy offices
and happy patients. RDH
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THE ‘ORAL-SYSTEMIC LINK’

MARCHES FORWARD
continued from pg 61

has been given the title of a “medicament de-
livery device,” because of the sonic ability to
deliver prescribed gels, pastes, or rinses 3 mam
past the andi of the bristle tip. With this knowl-
edge. we know the medicaments chosen will
be driven deep interproximally. This area has
historically been a challenge for at-home pa-
tient care. It is very important to disrupt the
bacterial load.

Gather your favorite at-home cleaning de-
vices, arm yourself with clear expectation
about your product choices, and, in doing so,
reward your patients with a successful path to
suceessful home care unique to everyone.

PATIENT AND ORAL

SYSTEMIC MESSAGE

With the results of salivary testing gniding
our treatment recommendations, the success
of subsequent treatment is reliant on the pa-
tient and hygienist working together to gain
control of oral disease. In concert with our
dentist and physician colleagues, we are given
the responsibility to ensure that either oral
antibiotics are taken as prescribed, or that
prescription rinses and creams are used
correctly.

The oral-systemic message is growing
louder and researchers’ results continue to be
publicized in consumer media. The importance
ol oral health is strongly associated with the
ability to maintain overall health and influence
how a physician can deter or correct a disease
process. Together the medical and dental com-
munity are creating overall health. Are you
ready Lo be part of the movement and this
scientific solution for patient care? RDH
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REMINERALIZING ENAMEL
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Equipping patients to participate in their own
remineralization program reinforces chairside
caries prevention education and enables them
to reduce their risk of decay. RDH
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